MGIC

The Mortgage Loan Process

The mortgage process is easy to understand
with this complete time line of events
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The Mortgage L.oan Process

Asset verifications. Credit reports. Insurance applications. Many home buyers may wonder where the loan process begins — and where it ends. To help make the process easy to understand, we've
listed the basic steps involved in purchasing a home and the approximate time frame for each step. These time frames will vary depending on geographic location, the loan, the home buyer and MGI‘
the lending institution. The complete mortgage loan process takes about 45 days.

Pre-purchase (I Application Al Opening the file 3 Processing iR |_ender undenwriting ol ortgage insurance underwriting Pre-closing [l Closing
:)?OCCC:SLS Eggf )t Lelea (Occurs between days 1 and 5) (Occurs between days 3 and 10) (Occurs between days 5 and 25) (Occurs between days 15 and 25) (Occurs between days 17 and 27) (Occurs (Occurs between days
Tibee el et ' t and th The buyer (now called “borrower”) completes a mortgage loan appli- ~ The lender orders a property appraisal and a credit report, mails out Verifications of Employment The loan processor reviews the credit report and ~ The underwriter reviews the loan package  If the borrower has less than a 20% down payment, beg"’ee" days 17 25 and 45)
bu?erfﬁegisnatﬁea?::rcinfor ae cation with the lender. The borrower must supply: and Deposit (VOEs and VODs), and then waits for their return. verifies the borrower’s debt and payment histo-  to determine whether to approve the loan.  the loan is submitted to a private mortgage guaranty " 27) . Once the closing is sched-
suitable home. The buyer » employers' names and addresses for the past two years The VOE: Employers are asked to verify for each borrower the last two years of employment history ~ es s VOEs and VODs are returned. If there are  If more |nfﬁrn|1at10r] is needed to make a |n5l;]rer, such as thl? The loan is u§uaIIK SL[’bm‘“ed Once thg.loan I5 uled, the borrower orders
chooses a lending institution ~ * financial institutions’ names, addresses and account numbers for  and gross income, and state the probability of continued employment. a}’]‘)’ late Pat{]memz,tm”edt‘ons or t]tudgme[nts ?neff)lrsrlr?ar;i(:neis?gn 'ZSFt’é'é }rr](t)(r)nstﬁsirgreroawnd at the same time the lender underwrites the loan. ap]pr?\;]e : homeowner’s insurance. At
1 H H o - u - . . . .
and may request pre- asset verification and all debts (installment and revolving) The VOD: Financial institutions are asked to verify the existence of each borrower’s funds. The bor- :io(;]v\{g rznuiridc rf?o:n rti%o[rx,)re:ov\vlvneren explana or q The underwriter at the mortgage guaranty insurance isl O(?dlgrs:éz.ince thbe q[oqug, thﬁ bolrrower
approval from the lender.  residency addresses for the past two years rower must have at least 3%-5% of his or her own funds for the down payment, sufficient funds to q o i B . company reviews the loan package. If approved, the 2. Avproval con- 0 t?j'"s ('js or her loan pro-
The buyer also negotiatesan ~ ® an offer to purchase close the loan and 2 months’ reserves of principal, interest, taxes and insurance (PITI). Al funds The loan processor also reviews the appraisal It is very important that the borrower ~ loan goes back to the closing department of the . tir?pencies o Eez shan . presents ahcegl-l
offer to purchase or a sales  For a complete list of documents and information needed, ask your ~ must have been on deposit for 60-90 days. and Cht?]d:s to see if .theri| grte any[ PrOPe”Yt b :?;ﬁ:ll}?‘;::m:g?;ez ltl(l)l ;e?)l;rel:tisnfglzeaddl- ;\ir(])gt] r;g al Q:tgfetlgn froorvgé)si[nn% fr}‘m(j)lfjlrr;a(])rpﬁecsls(algf"rﬁ(.)re o egt' a]ﬁcecofefhet?jocv?/per; reneit_
(c:grr:ggg.ilsf ;l;ie%ftfgi %2,531[25 [0‘?“ 'offlcer fora M"”g"’f?e L?an Application Check'hst. . The lender asks the borrower if any gift funds were received. If yes, the lender must verify that the L;?Z;pr:isgf ers/qruelc:ii?ed Ir(le%r;;iirscc())rrmn trf?ee r;)ro;))/- loan process. If not, the bgrrower risks information is nei%ed to make a decision, the loan is 3. The/closing is and the closing cors)ts?/ The
seller, the buyer moves on to Within three days of application, the borrower receives a Truth-in-  funds were taken from the donor and passed on to the borrower, usually via deposit slips. A copy of ¢y are reported by the real estate agentand  delays and the possible expiration of put into suspense and additional information is scheduled. loan closes. The borrower
i abplication o, Lending disclosure which itemizes the approximate costs associated  the gift letter must be in the loan file. borrower/seller. locked interest rates. requested from the lender. moves into the new home.
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